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B eau Byrd is a partner at Bradley Arant 
Boult Cummings in Birmingham, 
where he practices in the law firm’s 

real estate and banking and financial ser-
vices divisions, representing developers, 
owners and financial institutions in com-
mercial real estate transactions. 

He has degrees from Auburn University 
and Cumberland School of Law.

He serves as an adjunct professor at 
Cumberland and the University of Ala-
bama School of Law.

He is also vice chairman of the real 
property, probate and estate section of 
the Alabama State Bar.

BBJ: How has your business changed in 
the last 18 months?

Byrd: We have seen unprecedented chal-
lenges in the commercial real estate market 
in the last 18 months. 

The number of new transactions is mini-
mal. Most of the transactions I am involved 
with today relate to distressed real estate.

BBJ: With the first four months of the year 
behind us, how do you see the commercial 
real estate lending landscape? Is it improved 
over last year? The same?

Byrd: Commercial real estate credit mar-
kets are definitely better today than last 

year. Banks are starting to come back into 
the market and life insurance companies 
are also starting to come back. 

The (commercial mortgage backed secu-
rities) markets are starting to show signs of 
life as well. 

Things are more 
positive but peo-
ple are still cau-
tious.

BBJ: What do 
you see as the big-
gest challenge fac-
ing your clients 
today?

Byrd: Devalua-
tion of real estate, unemployment, tighter 
underwriting criteria and maturity defaults 
on loans.

BBJ: What opportunities do you see in the 
commercial real estate market in the coming 
year?

Byrd: Buying opportunities in distressed 
real estate and favorable leasing terms for 
tenants.

Reporter Lauren Cooper conducted this interview. 
Reach her at lbcooper@bizjournals.com or (205) 443-
5635.
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Impairment charge 
impacts MPT’s first 
quarter FFO  figure

Medical Properties Trust reported 
Thursday a $12.9 million drop in funds 
from operations in the first quarter of 2010 
compared to the same time the previous 
year.

The Birmingham-based health care real 
estate investment trust (NYSE: MPW) said 
funds from operations, a widely accepted 
measure of REIT performance, in the first 
quarter was $3.6 million compared to $16.5 
million from the first quarter of 2009.

The REIT said its FFO was impacted by a 
$12 million impairment charge related to 
loans given to the operator of a hospital in 
Indiana.

However, the REIT mentioned the suc-
cess of a public offering during the first 
quarter that brought in $290 million for the 
sale of 30 million shares of its stock. 

Those funds will used to fund outstanding 
notes that are due in 2011, with the remain-
der either going toward future acquisitions 
of property or general corporate purposes, 
the REIT said. 

Medical Properties also sold Centinela 
Hospital Medical Center in California for 
$75 million and received $12 million in April 
from Centinela’s buyer, Prime Healthcare, 
for its purchase of Shasta Regional Medical 
Center in California.

“Assuming successful completion of 
our new credit facility, we expect to have 
more than $500 million of available liquid-
ity to invest in health care real estate,” 
said Edward K. Aldag Jr., Medical Properties 
Trust’s chairman, president and CEO.


